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OdovTtiatrpiké management

H olyxpovn odovTiatpiki ayopd xapaktnpiletal 16co and Tig Suopeveig
EMMTWOELG TNG OLKOVOUIKNAG Kpiong, 600 Kal amod Tov £€VIOVO avTaywvioHo.
H ui06étnon apywv Sloiknong kat marketing, pe amodedetypévo 6¢pelog 1o
XWPO TWV EMXEIPHOEWVY, UmopoUV va BonOnoel Toug 080VTIATPOUG 0TV AVTI-
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KATAYPA@H TWV AVAREVOUEVWV W@ENEIWV. EmmpdoOeta, avalvovtal facikd
XOPOKTNPIOTIKA TwV 080VTIaTPIKWV UTTNPESIwV otnv EAAGSa Kat mpotdoelg

U100£TNONG TWV TTPAKTIKWV Mmanagement kat marketing.

1. EIZATQrH

O1 oUyxpPOVEG CUVORKEG, TTOU SIAPOPPEWVOVTAL E TOV
av&nUévo avTaywvIoUO, TNV eVOUVAUWON TOU KATAVOAW-
T, AAAA Kal TNV VPEOoN, €€ aITiag TNG OIKOVOMIKAG Kpiong,
Suoxepaivouv Tn AelToupyia TwV EMIXEIPHOEWY, TOCO OTOV
TOMEQ TWV TTPOIOVTWY, OCO KAl OTOV TOMEA TWV UTTNPECLWV.
Ei81kdTEPQ, OTNV AYOPA UTTNPECLWV LYEIOG UTTAPXOUV TTOMNEG
amodeielg amd xwpeg OTL N OIKOVOUIKN Kpion odriynoe o€
TIEPIKOTTEG SATTAVWV YIA TNV UYEIQ, OE HEIWON TWV ATOMIKWV
Samavwv (out of pocket) yia I8IWTIKEG UTTNPETIEG LYEIOG KAl
o€ otpo®n TNG {NTNONG MPOG To SNUOCLo Topéa.”?

H olkovouikn U@eon odnyei o€ CNUAVTIKES TIPOKANCELG
otnv OdovTiatpiKkn, a@ou n odovTiatplkn @povtida gival
Topéag TTou BPIiOKETAl OE OTEVH €MAPN UE TNV OIKOVOUid®
Kal emnPeAleTal amod TIG EMMTWOELG TNG KpioNg péoa amd Tn
Slagpopomoinon TG CUUTTEPLPOPAG TOU aTdpoL oTn {Tnon
UTTNPECIWV, AOYW UEIWONG TOU 10081 UaTOC Tou.? ITig HIMA,
N HEWPEVN ATNON 080OVTIATPIKWY UTTNPEECIWY, AOYyw TNG
Kpiong, amoTéAeoe TO BACIKOTEPO TTAPAYOVTA HEIWONG TWV
£000wv Twv odovTtidtpwv.’ H American Dental Association
(ADA) avagpépel 0TI Katd TNV TTEPI0S0 TNG OIKOVOUIKAG VpE-
ong mapaTNPERONKe av€non OTIC AKUPWOELG TWV PAVTEPOU
KAl PEIWON TwV TTOCOOTWV AmoSoxNG armd Toug aoOeveig
Twv oxediwv Bepamneiag mou mMpoTelvav ol odovtiatpol,’
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ME TN peiwon {NTnong oSovTIaTPIKWY UTTNPECIWY Va gival
EVTOVOTEPN YA ATOPA UE ATTWAELA El00SAUATOG TNG TAENG
Tou 50%.” Yrmootnpiletal, miong, 6Tt N OIKOVOMIKA Kpion Kat
n avepyia emdpouv Kal og YUXOAOYIKO eTTiTed0, EKTOC ATTO
TO OIKOVOMIKO. KaTtd Tn S1dpKela 0TpecOyovwy TTEPIOSWY,
Ta dtopa Teivouv va adlagopouv yla TTpdyuata Ta onoia
Bewpolv OT1 Sev ival AUECNC TTIPOTEPAIOTNTAC, AKOMN Kal
600V a@opdA OTN OTOMATIKA TOug uyeia.b

QoT1600, €KTOG ATIO TNV OIKOVOUIKA UPEDN, UTTAPXOUV
Kal dA\ol TapdyovTeG ol omoiol mapepuBaivouv Kal €xouv
TPOTIOTIOINCEL TNV AvTIANYN Kat Tn pUOoN TNG TTAPOXNG TNG
080oVTIaTPIKNAG PPovTISAG. MNa TapAdelypa, ol VEEG KAIVIKEG
TEXVIKEG, N MeYaAUTEPN evalcOnTomoinon Kat N eveliia Twv
aoBevwv oe Bépata vyeiag, kKabwg katl n avaykn did Biov
pdabnong, diapop@wvouv éva mepPAarlov Tou evBappu-
VEL TNV ATTOPAKPUVON artd TNV mapadooiakry Hop®n NG
odovTiatpikrig mepi@aAPng.? ‘Eva akopn Bactkd xapaktn-
PLOTIKO TNG 0SOVTIATPIKAG Ayopdg €ival O AVTAYWVIOUOG.
O 0doVvTiaTpog €XEl VA AVTAYWVIOTEL UE TOUC CUVASENPOUG
TOU yla KGO évav acBevr, ald kal AANEG 10TPIKEG €101
KOTNTEG ] KAl KATAVOAWTIKA ayaBd kat €idn moAuteleiag,
yia va kepdioel pepidio amd 1o €100dnua Twv acBevwv.’”’
MapdAAnAa, Bpioketal o€ e€ENEN UIA LETATOTTIION TTPOG ML
TEPLOOOTEPO ACOEVOKEVTPIKN TIPOCEYYIoN, OTTIOU N IKAVO-
moinon Tou aoBevoug ammoTeAEl TUUA TOu KaBoplopoL TG
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TIAPEXOUEVNG TTOIOTNTAG KAl N €TTELEN TNG €XEL KATAOTE(
ONMAvVTIKO {NTNHa yia Tov odovtiatpo.”’ MA€ov, ot IKavodTNTES
KO TA XOPOKTNPLOTIKA TTOU TIPETIEL VA TIANPOI 0 080oVTiaTpog
€xouv SlagoporoinBsi onuavtikd. Ot odovTiatpol avTiAap-
Bavovtat 6T N Aettoupyia Tou oSovTiatpeiou, EKTOC amod To
KAIVIKO TUN MO, TTEPIAAPBAVEL Kal AANA onuavTiKA {nTAata
S10IKNTIKAG pUONG, OTTWE THPNON PIBAIWY, OIKOVOLUIKES TTPO-
BAEWeLG, avBpwTTIvoug TOPOUG, ACPANICTIKA B€paTa, ayopd
eComAtopov, diatripnon amoBepdtwy, SlagnULon, APLOTEG
ETMKOIVWVIOKEG SEEIOTNTEG, TTPOKEIUEVOU Va SIAXEIPIOTOUV
owoTtd 1o odovTiatpeio w¢ pla emtuxn emixeipnon.”? H
EUMOpPELATOTIOINCON TNG LYEiag gaivetal va kabiotatal
TPOOSEVUTIKA Ml ONUAVTIKA Kivntrpla duvaun yia tnv
emAoyr] BepareuTikwy emMAoOYwy,”* pe Tov odovTiatpo va
TIPEMEL VA gival KATI TTEPIOOOTEPO ATTO évag EEISIKEVUEVOCG
ETMOTAMOVAG, AVATITUCOOVTAG ETIXEIPNMATIKEG IKAVOTNTEG,
YVWOELG OIKOVOUIKNG Staxeipiong kat UPnAry avtiAnyn mar-
keting. ZApepa, n emtuxia opiletal pe TTOIKIAOUG TPOTTOUG
Kal €ival onUavTiko yla Toug oSovTidtpoug va Souv Tépa
amoé tnv mapadoolaKn évvola TnG erUNG, avTieTwmmiovtag
To oSovTiaTpEio wg emixeipnon. EAv To 1atpeio amoTuxel wg
emnixeipnon, o odovTtiaTpog amoTuyXAVEL WG LATPOC. AuTto
gival 181aitepa oNUAVTIKO, av avaloyloTel KATToloG OTL ol
enayyeApatieg vyeiag dev avtipeTwrmi(ouv To 1OTPEIO WG
emixeipnon kat S1a@opommolovV Toug EaUToUC TOUG amd To
XWPO TWV ETIKEIPHOEWV.®

‘OnwG TTPOKUTITEL, N ETITUXNG AEITOUPYIa VOGS laTpEiov,
onpepa, e€aptdral Tooo amd TNV TmapPoxr KAIVIKWVY UTN-
PECIWV 60O Kal amod To ATTOTEAECHATIKO Mmanagement Kal
marketing Tou 1atpeiov.’”

2. MANAGEMENT OAONTIATPIKQN YIMHPEZIQN

To management piag emixsipnong nmepthapdvel tnv
£QApPUOYN TECOAPWV BACIKWY AEITOUPYLWV, Ol OTTOIEG Eival
0 oXeS100UO¢, N opydvwon, n kabodnynon Kal o EAeyXog
OAwV Twv §paACTNPIOTATWY, LE €VaV ATTOTEAECHATIKO Kal
amoSoTIKS TPATIO, XPNOIHOTIOIWVTAG AVOPWTTIVOUG KAl Aol
TTOUG TOPOUG OTOV KAAUTEPO Suvatod Babuod.” H epapuoyn
APXWV ETMIXELPNUATIKOU management pumopei va GUMPBANEL
oTNV avAamtuén KIag AOYIKN G KAl CUCTNUATIKAC TIPOCEYYIONG
otn Slaxeipion Tou odovTiatpeiov, WG EMIXEIPNONG TAPO-
XNG UTTNPECIWY, avanmtuooovTag éva Opauad, TTAPEXOVTAG
TTIOLOTIKEG UTTNPEDIEG,™ BeAtiwvovTag To €1008nua,’”? TNV
TTOPAYWYIKOTNTA, TNV EMAYYEAMATIKN IKAVOTIOINON Kal
UEWOVOVTAG TO stress.’””

To mpwto otddlo tn¢g Sdadikaciag Tou management
apopd oto oxediaoud. Eva onuavTiko Bripa otov kaboplopd
TwV oTOXWV gival va a&lohoynOei mpwta 1o Tapodv eminedo
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Tou odovTiatpeiov’ katl va An@Bouv ur’ YN e§wTtePLKOi
mapdayovteg mou Sev gAéyxovtal amd tov odovTiatpo,
OTWC OIKOVOUIKEG aAaYEC i KUBepvNTIKEG puBpuioelc.? O
oxedlaopog repIAapBavel Tov KaBopIlopod TO00 TWV PAKPOo-
MPOBecpwVv 6C0o Kal TwV BPAXUTTPOBECUWY CTOXWV TOU
odovtiatpeiou. Mapadeiypata BpaxunpdBecuwv oTOXWY,
TIOU PTTOPOUV va PBeATIWoouV TIG emMOOOEIC Tou odovTia-
Tpeiov, gival Y. N peiwon avafolwv Twv pavtefol oe
<1%, n avénon NG MaPAYWYIKOTNTAG Tou 0SOoVTIATPOU
Katd 25% kat n avénon amodoxng TG MPOTEIVOUEVNG
Oepamneiag and tov acbevry 010 90% Yla TIG TTAPEXOMEVEG
urtnpeaoiec.?’ I8laitepa onuavTikog gival o oxeSlacpog mou
aratteital yia tnv ayopd maylwv TEPIOVCIOKWY OTOLXEIWV
Kal Texvoloyiag oto odovTiatpeio.

H amoteAeopatikn Aettoupyia Kal eTTteLEN TWV OTOXWV
Tou odovTlatpeiov e€aptdral anmod TN CWoTH 0PYyAvwWon Kal
n Slaxeipion Twv Stadikaciwv mou mepAapBAvel n mapoxn
odovTiaTpIkrig @povTidag. H Asitoupyia Twv odovTtiatpei-
wv nep\apBdvel SpaotnpidtnTeg Kat Sdtadikacieg mou
avagépovtal otnv urmodoxr Tou aoBevoug otnv aibouoca
AVAUOVNG, TNV €Tolpacia TN aiBouocag Tou oSovTiatpeiov,
N Stadikacia TG 0SoVTIATPIKAG eMEPBaong, Tn XpEwon,
TOV TIPOYPAMMATIONO TwV pavteBou. H BeAtiwon twv
Sadikaoiwv mepNappavel Bépata, omwe e€0MAICUOU Kal
mpounBelwv (.. CUVTAPNON UNXAVNUATWY, EEUTTNPETIKA
Béon e€omAIoOU, KaTaypa®r Kat opyAavwon UAIKWY, TaXEia
MPOoaon o€ LAIKA Kat epyaleia), xwpou (1.X. tomoBétnon
odovTIaTpIKAG €5pag, TETpaYwVIKA odovTiatpeiou, UTaPEn
ATTOONKEVTIKWV XWPWV), TTPOCWTTIKOU (TT.X. APIOUOC TPOow-
KOV, owoTr B€on Kal xprion Tou), Bépata TONTIKAG (TT.X.
€NEYXOG aMmooTEipWONG, CUVETELD laTtpeiou). H kaAr opydvwon
Kal N BeAtiwon Twv S1a8IKaoIV KOAUTEPEVEL TNV EPYOVOHIQ,
av&Aavel Tnv armodoTIKOTNTA, LEIWVEL TA KAIVIKA AAON Kal Tig
kabuotepnoelg, MAnBaivel TN pory acBevwy, e£olkovouEei
XPOvo.?2 H e€olkovounon XpOvou amoTelEl éva OnUaAvTIKO
TTAPAYOVTA Yia TNV av&non TnG apaywylkoTNTAG KAl TNG
kepSoopiag Tou odovTlatpeiov. e avtioTolxn €peuva, TO
44% twv odovTiIaTpwv SHAWOE TO TTPOBANUA TOU XPOVOU WG
M0 ONMAVTIKE artia SUCKEPELAG OTO VA TIAPEXEL TTOLOTIKEG
UTTNPEGIEG Kal, TTAPAANAQ, O0TO va Aeltoupyei kepdopdpa
kat armodoTikd To odovTtiatpeio.? ISiaitepn Boribsia otnv
opyavwon kat tn Slaxeipion Tou odovtiatpeiov pmopsei va
TIPOCPEPEL N EPAPHOYH TWV NAEKTPOVIKWV UTTOAOYIOTWV.
Mnxavoypagnuéva cuoTApATa Opyavwong Twv PavTe-
Bou, Moylouikd (software) yia Swaxeipion odovrtiatpeiou,
mpoypdpuaTa Kataypaeng dedopévwy Twv acBevwy Kal
TIPOYPAUHATA YIO TNV OIKOVOIKN Slaxeipion Tou odovti-
atpeiov éxouv mpotabsi wg epyaleia mou BeATiwvouv Tn
Siayvwon kat 1o oxeSlaopo NG Bepaneiag, PEIWVOLY Ta
€€06a Tou odovTiatpeiov Kal avEAavouv TNV IKavoroinon
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Twv acBgvwy, TNV TOIOTNTA TWV UTTNPECIWY, TNV armodo-
TIKOTNTA KAl TNV Tapaywylkotnta.? Emiong, ektdg amod
UNXAvVopPYAvwon, TEXVIKEG OTTwG N OSovTiaTpLiKr TECoApWYV
XEPIWV PITOPOoUV va cupBAaNNouv otov e§opBoloylopod Kalt
TNV anmAOUCTEVUON TWV KAIVIKWV S1a81KaCIWV.?

MapdAAnAa, n kaBodriynon tng opddag tou odovtia-
Tpeiov €ival Yo onUAvTIK AElToupyia Tou management,
N OTToiA ETTITUYXAVETAL HECW ATTOTEAECHATIKAG NYECIAG KAl
avantuéng opadikétntag. H Siaxeipion Tou mpoowmkou
Tou odovTtiatpeiou Oa mpémel va kabBopilel OTOXOUG OXETI-
KA PE TNV €pyacia Tou KABe HENOUG TOU TIPOCWTTIKOU (TT.Y.
BonBo¢ odovTidTpou, LylElVOASYOC, SIOIKNTIKO TIPOCWTTIKS).
O obovTiatpoc Ba mpémel (a) va Kabopioel e cagrvela Kalt
AenTopépELa T KaBrKovta TnG Béong kKABe epyalouevou,
TTOU UMOPE( TI.Y. VA TIEPIAAUBAVEL TNV ETOIUAGIA TOU XWPEOU
TOU laTpEiov yla Tov acBevry, TNV MapakolouBnon cuva-
VTAOEWV PeE 0SovTiatpo, TNV TNAEPWVIKH EMIKOWVWVIA HE
aoBeveic uetd anod tn Bepaneia K.4., (B) va dnuiovpynoel
To KAatdAMnAo mepIBANoV €pyaciag oTo TTIPOCWITIKO yid
emtuyn Slekmepaiwon Twv KaBNKOVTwWY, UE Tapoxr ama-
paitnTtou e€omAIoOU, TTapoxr ekmaideuong o oxéon e Ta
KaOrkovTa, e€rjynon avagopIkd e ToV TPOTo agloAdynong
NG anmdédoong tou epyalopévou Kal (y) va eAéyxel Tnv
anmoSo0on Tou TIPOCWTTIKOU, A§IOAOYWVTAG Yia TTAPASEya
TNV IKavoTNTA Tou £pyalopévou va aKOAOUBE EVTOAEG, TNV
mpoBupia Tou va BonBd kal va cuvepydletal ue AANOUG,
TIC TPWTOROUAiIeC oL avalapPdvel, Tn déopguon Kai
TNV Kalvotopia Katd tTnv doknon Twv KaBnkoviwv Tou,
TNV EMAYYEAUATIKN TOU OTACN, TN CUMTTEPIPOPA Kal TNV
TAPAYWYIKOTNTA TOL.%

H Siadikaocia Tou management gv otapatd oT1o oXedi-
ACMO KAl TNV VAoToinon Twv oXediwv, aAAd OAoKANpwVeTal
UE TOV €Aeyxo Kal TNV TapakoAouBnon tng mpooddou emi-
TELENG TWV OTOXWV Kal TN AYN S1opOwTIKWV PETPWY, OTAV
urntdpyouv evdeifelg amokAiong. Amapaitntn mpoUnobeon
yla TNV Aoknon €Aéyxou gival va mpaypatornololvtal Katd
Sedopéva xpovikd TTEpIOWPLA PETPHOELG, OTIOU OTNV TIEPI-
TITWON TOU 080OVTIATPEIOU aPOPOVV OTIG EICPOES (XPOVOC,
K6OTOG, aloAdynon anddoong) Kal TG EKPOEG (KEPSOG Kal
€1068nu0a, apBUOG oTaBePWY ACOEVWV, APIOUOC TTOPATIOUTTWY
TWV UTTAPXOVTWY acOeVWV Tou LaTpeiov, oTabBepdTNTA OTNV
IKavoTtoinon Twv acBevwy, akpifela, T.., Tapdamova, Emava-
AnYn Beparmelv).” BEBala, TOMNECG OPEC OTNV KAONUEPIVA
TPAKTIKN N alomoinon dAwv Twv mapandvw dedouévwv
givat SUOKOAN ANOyw ENNEIPNC XPOVOU TOU OSOVTIATPOU.
O1 beikteg amodoong KPI (key performance indicators)
amoTte oV aplOPoUG KAl OTATIOTIKA OTOIXE(Q, Ta omoia
UEWVOUV ToV OyKo Sedopévwv Tou TIPETEL va aloloyel
o odovtiatpog, Bonbwvtag otV avamtuén HUag Taxeiog
€1kOvag (snapshot) Tng anodoong tou odovTtiatpeiov. MNa

K. KATXAAIAKH kat M. AOBPOX

mapAdelypa, ot SEIKTEG AUTOl ATTOKAAUTITOUV AV 0 AplOUdG
VEWV aoBevwv Kal ol XpPNMATIKEG amoAafég avd aocBevn
pewvovTal rj avdvovtal, TTPOCPEPOLV TTANPOPOPIES Yia
TIG TpopnBsleg, Ta €008a, Ta YeviKA £€£08a, TO OUVOAIKS
K€PSOC KA.’

3. MARKETING OAONTIATPIKQN YNHPEZIQON

To marketing amotelei pia onpavTikn Aeltoupyia mou
ouvdpdpel otnv emiteuén Twv OTOXWV UIOG ETIXEIPNONG,
n omoia givai, MAéov, TOOO CNUAVTIKH OCO Kal Ol KAIVIKEG
Se€lotnNTeC TWV odovTidtpwv.?® H Kevtpikn 18€a Tov mar-
keting otnv oSovTtiatpikn mPAén givat 0 GuVOUACHUOG TWV
IKAVOTATWY TNG TIPAENC UE Ta «BEAW» ToL aoBevoUlg, WoTe
va EMTUYXEL TNV IKAVOTIOINON Kal Twv SU0 TIAELPWV, TTAVTA
UE OgPacud OTIGC ApXEG TNG laTplkng deovtoloyiag.?® Ot
Aettoupyieg Tou marketing kaBioctavtal amapaitnTteg 6tav
urtdpxel mPoOPAnua Sidbsong, otoxevovtag otn Sielpuvon
¢ {ATNOoNG Twv U peoiwv. Emopévwg, og epldSoug kpiong
givat A\dBo¢ moA\d oSovTiatpeia va peiwvouy to marketing
w¢ anmdvtnon otn Jeiwon Twv 068wV Touc. AvTiBeTa, TO
owoTo gival va auv€noouv TI¢ evépyelec marketing.?

O owoTtég oxedlaopog eival Bacikng onuaciag yla
TNV emitevén Twv oTdXwV Tou odovTiatpikou marketing.
ApxIkd, Ba pérel va yivel Siepelvnon ToU E0WTEPIKOU Kal
ToU e€wTepIkoU TTEPIBAAAOVTOG TNG EMIXEIPNONG HE TO va
a&loAoynBouv ol aduvapieg, Ta TTPOTEPHUATA, Ol EVKAIPIES
Kal ol amneNég péow NG avaiuong SWOT. H ev Adyw ava-
Auon éxel 0toxo va a&lohoynoel To péyebog Tng ayopdg,
To pEPISIo TNG ayopdg mou avtioTolxei oto odovTiatpeio,
TN B€0n TOL O€ OXEON UE TOUG AVTAYWVIOTEG. 3TN OUVEXELD,
Yla VA UTIAPXEL LA TTIO OA@RE EIKOVA TwV ASUVALILWY Kal
Twv Sduvatwy onpeiwv Tou odovtiatpeiov, umopsi va Sie-
EaxOei pa amin €peuvva PeTa&l Twv UTTAPXOVTWY ACOEVWV.
Mmopei va €xel Tn pop@n €vOG EPWTNUATOAOYIOU Kal va
TIAPEXEL TTANPOYOPIEC O€ B€paTa, OTIWG Eival TO KOOTOG TWV
UTTNPECLWY, N TTOIOTNTA Toug, N Stla@eoiudoTnTd Tou. ETol,
Oa UTTAPXEL U0 CaPECTEPN EIKOVA YIA TO TIOIEG EVEPYELEG
marketing amaitsital va yivouv. Me 3don Tig minpo@opieg
NS SWOT avaluong Kal ToU EPWTNMATONOYIOU UTTOPEL va
Slapopewbei To oxédlo marketing, To omoio Ba mpérmel va
€vapUoVi(eTal HE TOUG YEVIKOTEPOUG OTOXOUG TTOU B€AEL va
emTUYel To odovTiaTtpeio.? O oxeSl1a0UOG AUTOC TTEPIAABAVEL
Ta €§n¢ Pripata: (a) Tov KaBoplopd Twv OTOXWY, O OTI0I0G
o@eilel va AAfBel urt’ YN TNV OIKOVOUIKH KATAOTACH TOU
odovTtiatpeiou, TN Bdon Twv acBevwv Tou, Ta dedouéva
emkowvwviag, Ti Stadikacieg mou akoAouBei To latpeio, (B)
Tov KaBoplopod Tou pounoAoylopol marketing, o omoiog
e€aptdtal amd 1o odovTiatpeio, AANA TIPOTEIVETAL OE YEVIKEC
YPOUUEG Va KupaiveTal oTo 3-7% Twv €TACIWV €008wV,
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(Y) Tov KaBopIopd CUYKEKPIUEVWVY OTPATNYIKWVY TTou Oa
XPNoomoinBouv yia TNV emitevén Twv oTOXWV Kat (8) TNV
TTAPAKOAOUONON KAl TOV EAEYXO TWV ATTOTEAECUATWY,! TI.X.
UE EPWTNHATOAOYIO OTNV aiBouca avapovig, TTou UIMopEi va
QTTOKAAUYEL TIG AVTIARYPELC TWV acBEVWVY Yla TA pPNvOpATaA
Ta omoia Aapdvouv amnd 1o odovTtiatpeio.*?

H emtuxia tou odovtiatpikol marketing amaitei Tnv
avantuén evog THAMATOC TNG ayopdc yia To odovTiatpeio,
TN SNUIoLPYIa EVOC CUYKEKPIPEVOU KAl CAPOUE UNVUUATOG
marketing mou va meptypdgel mwg Oa ikavoroinOsi autod To
TUAMA TNG ayopdg, Kat T S1a800n ToU UNVULIATOG UE TPOTIO
ToU va S1aPOPOTIOLEL TO LATPEID ATTO TOUG AVTAYWVIOTEG.?

Ei81kOTEPQ, N TUNUATOTOINON TNG AyoPdg oTnpileTal oTto
YEYOVOG 6L ONoL o1l acBeveic Sev amopacifouv e Tov idlo
TPomo. Kdrmolol pmopei va Bswpouv Bacikd kpitripto To Oéua
TOUL TIGVOUL Kal AANoL To Xpovo Slapkelag TnG Ogparneiac,
TIG TIMEG KATT. ETopévwg, To marketing urmootnpilel 61t o
odovTiatpog Ba TTPETEL va avayvwpioel €va CUYKEKPLUEVO
TUAMA TNG ayopdg KAl va KAAUYEL TIG eV AOYW AVAYKEG Ka-
AUTEPA Ao Toug avTaywvioTéG.®® H oxeTikr) opada-otdxog
uropei va mephapfavel acBeveig piag optopévng nAikiag,
LMoV, ToTOOECIAG-S1aUOVAG, TPOTTIOU TIANPWHING, CUYKE-
Kplpévwy avaykwv. O ylatpdg Ba mpémet va Adfet urr’ oyn
4TI N opada-otoxog Sev mephapBdvel povo Toug acBeveic,
mou emMOULPEL va TTPooeAKUOEL, AAA Kal Ta dtopa Ta oroia
AoKOUV EMippoN o€ auth TNV opdda acBevwv.’* To odovTi-
atpeio Sev xpelaletal va UTEPTEPEL 08 OAOUG TOUG TOUEIG.
ApKei pévo €vag TOPEAG, OTOV OToio OUWG Ol acBHeVeic va
YVwpifouv 0TI MapEXEL TIG KANUTEPEG UTTNPECIEG ATTO OAOUG
TOuG AANNoUG. 210 odovTiatplkd marketing, ol yuvaikeg
AVTITPOCWITEUOUV LA ATTO TIG UEYOAUTEPEC EEEISIKEVEVES
ayopéc. ZTnV APEPLKN, Ol YUVAIKEG gival uTTEVBUVEC Yla TO
75% TwV anmo@AcewV oTNV €MAOYH TTPOUNBEVTWVY LyEiag
Kal, EMOUEVWC, Ol evEpyeleg Tou marketing Ba mpémel va
npoocapudlovtal avaloya e Ta I81aiTePa XapaKTNPIOTIKA
auTtig TNG ayopdgc. Emiong, ektdg amd Tig yuvaikes, ANNeG
MEPIMTWOELG €EEISIKEVUEVWV ayopwV gival Ta maidid Kat
ol NAIKIWKEVOL, TTou {NTOUV AloONTIKEG BEATIWOELG,® aANA
Kal N TTapoxr UTTNPECIWV o€ €18IKEG OpAdeC aaBevwy, Tr.Y.
Swafntikoug®

Ao TN OTIyUn TTou €xel emMAgyei N ayopd-otoxog, To
odovTtlatpeio Oa mpérmel va Snuioupyrioel Kal va SlavEpEl
a&ia (value) otoug aoBeveic, cupPal\ovtag otny Torrobétnon
(positioning) Tou odovTiaTpeiov 0TO HUAAS TwWV AcOevwV
w¢ Baotkn Toug emAoyn. H oxeTikn aia opifetal wg o Adyog
HETAEL TOU OPENOUG TO OTTOIO EICTIPATTEL O KATAVOAWTNG
Kal Tou KOOTOUG TTou avalapfdavel,® evw kabiotatal avti-
ANt anmd toug aoBeveic pe d6poug, OnMwg anddoon NG
enévduong, e€olkovopnon Xpovou, peiwon kivéuvou amod
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™ Ogparneia, xprion VYNARG oIOTNTAG LAIKWV KAl £pYa-
Aeilwv, elkovag/ovopa odovtiatpeiov. Baoikd Bripa otnv
TomoB£Tnon tou odovTiatpeiov cuvioTd n SlapodpEwon
€vOG kaBapou pnvupatog marketing, mou va anavtd oe
TE0OEPIC PBAOCIKEC EPWTNAOELG (OTO HUANO TOV aoBevwv):
(a) Me moloug cuvaAhdcoetal To odovTiatpeio, () moloug
TUTTOUC OSOVTIATPIKWY TIPORANUATWY UMOPEL VA AVTIUE-
Twrrioel To odovTiatpEio, (y) Tt AVOCEIC TTpOTEIVEL YU AuTd TA
npofAnuata Kat () mola gival Ta TAEOVEKTHATA amd TNV
ETTIAOYH TOU CUYKEKPIEVOU OSOVTIATPOU, OE OXEON HE TOUG
AVTAYWVIOTEG Tou. H Snuioupyia tou ev Adyw pnvOUATOq
apxiCel Pe Yo Ca@ EMIKOWVWVIA OXETIKA PE TO MPORANUa
TIOU €X€l O LUTTOYNPLOG MEANOVTIKOG A0BEVAG KAl UE TNV
mapouaciaon tTNG AVCONG TTOU TIPOCYEPEL TO 0SovTIaTPEio.
AuTO TO TAdiolo «TTPOBANPA-AUCN» €ival O TTUPRVAG TOU
pnvopatog marketing. Xwpig auto, o umoynelog acOevig
Sev €xel Aoyo va dwoel poooyn.’””

Baolkd polo Swadpapatifel kat tTo piypa marketing
mou Ba vloBetroel To odovTtiatpeio. To piypa marketing
amoTe)ei To oUVONO Twv gpyaleiwv marketing ta omoia
XPNOIUOTIOLEL N EMIXEIPNON ME OKOTIO va €PAPUOOEL TN
otpatnyiky marketing mmou éxel amo@acioel, EmMSIWKOVTAG
Hia B€TIKA amokplon amno TNV ayopd-otoxo. Ta epyaleia Tou
piypatog marketing 7Ps (product, place, price, promotion,
people, process, physical evidence) epappdlovtal eupéwg
OTOV TOMEQ TIAPOXIG UTINPECIWV. TNV MEPIMTWON TNG TTa-
poxng odovtiatpikng povTidag petagpdlovtal wg eENG:

3.1. Ymnpeoia

O mapexOUeveg U peoieg (product) Tou odovTiatpeiou
Ba mpérmel va TANPOoUV Kal va KAAUTITOuV Oxt pévo Béuata
Aertoupyiag, al\d katl Soprg, Bloloyiag kal alodnTIKAC.
I8waitepa, N atodnTiky OdovTiatpikr €xel avantuxOei on-
pavTikd, o€ Babud mou va amotelei Bacikr mpoodokia Twv
TIEPIOCOTEPWV ACOEVWV KAl VA ATTOTEAEL TTPOTUTIO PpPOoVTIOAG
yla TNV TTAEIOVOTNTA TNG 0SOVTIATPIKNAG TIEPIBAAYNG.3 Q¢ ek
TOUTOU, 0 080VTIaTPOC Ba TTPETTEL VA EKTIUA TOUG TIAPAYOVTEG
mou oxetifovtal pe TNV oSovTIaTPIKA aloONnTIKY, 6MwG ot
ATOMIKEC TIPOTIMACELG, Ol TIOAITIOUIKO{ KAl Ol KOWVWVIKO-6Nn-
Hoypa@ikoi TTapdyovTeg, ol omoiol Kal cuvdéovTal PE TNV
IkavoTroinon Tou acBevoucg yia To aloONnTIKO amoTéNeoua
NG Bepamneiag.’” Emiong, OeTikd amoteAéopata Pmopei va
€X€l N mapoxn SIEUKOAUVOEWY HE TNV TTAPOXN TNG UTTNPE-
oiag, 16iwg 600V agopd olkovouikd Béuata. ISlaitepa oe
TEPIOSOUC OIKOVOUIKAG Kpiong, yia avTiotdduoua tng
peiwoNg Tou €l008APATOG TWV ACOEVWY, UTTAPXEL TPOTIOG
va ipooTtebei a&ia oTig U PETieg TOu 0SovTIATPOU, TI.X. UE
mapoxn dwpedv e€€taong, Aevkavong 1 AWV SIEUKOAUV-
OgwVv 1} MA\npwpn pe dooelg.*
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3.2. Alavopn

O xwpog Slavopric (place) Twv unpeoiwy, n Slakdounon
KAl N ATHOCQPAIPA TTOU ETTIKPATE( ATTOTEAOUV XOPAKTNPIOTIKA
1Tov, HETA&L ANwV, aloloyolv ol acBeveic Goov apopd oTo
eminedo Kal TNV ToIOTNTA TWV TTAPEXOHEVWV UTTNPECIWV.>
& SuoyePEIG OIKOVOUIKEG TIEPLOSOUG, N avaBdaduion tng
SloKOOoPNONG, TI.Y. N AVAVEWOCH TWV EMITMAWY, TWV XPWHATWV
Tou odovTlatpeiov, n BeATiwon TNG AlCONTIKAG, UMOpPEl va
emdpdoel OeTikd oTNV Yuyxoloyia Tou acBevolg, aAl\d Kal
Tou odovTidtpou.°

EkTOC amod tnv epgdvion, n eVKoAA TPOCBACIUN TOTTO-
Becia Tou odovTiatpeiou @aivetal OTI ATTOTENEI KPITHPLO
emAoyn¢ odovTtidtpou amd Toug aoBeveic, % 16iwg yia
aoBeveic mou Sev éxouv emoKkePOei oTO TTAPENOSY TO
ouyKekplpévo odovtiarpo.?

3.3.Twn

H mAsloPneia twv odovtidtpwy kabopilel To VYOG
NG apolBng (price) pe BAon TIG AVTIOTOIXEG XPEWOELG
ANWV ouLVaSENPWY, UE BACIKOTEPOUC TIAPAYOVTEG TTOU
enmnpedlouV TNV TEAIKN amd@acn va gival o SATTAVWEVOG
XPOVOC, Ta £pyacTnplakd £€€oda kal ta yevikd €é€oda tou
odovTtiatpeiou.”? O ocwoTdG KABOPIOPOC TNG APOIBAG gival
TTOAU ONMAVTIKOG O€ TTEPLOSOUC OIKOVOUIKAG UPEDNG, OTTOU
Oa npémel va Slatnpeital éva TpoOypaApa APOLBWY OXETIKO
UE TNV ayopd. QoTtdo0, N HEYAAN HEIWON TWV TIHWV UE TO
OKETTIKO OTL KATI TETOL0 Ba auénoel Ta ToocooTd amodoxnig
nepimtwong dev evdeikvutal, agou pia Tétola pébodog dev
gival emruxng, odnyei o€ ApvNTIKA ATTOTEAECUATA,S EVW
EYKUMOVE( ToV KivOUVO TTPoTEAKUONG AABOG TTEAATWY, AUTWY,
SnAadn, mou aANdlouv VKON UTINPECIEC TIPOKEIEVOU Va
efolkovounoouv xprpata.”

3.4.MpowBnon

3Inv mepintwon NG OdovTiatpikng, N MEYAAUTEPN
MpooTddela OTIG 5PacTNPIOTNTEG Tou Mmarketing eMKeVTPW-
VETAL 0TNV TpowbOnon (promotion) kal Tnv emkowvwvia. To
UAvuua To oroio TpowBei To odovTiatpeio Oa mpémnel va
TPOAyel TIG ANOCEIG TTOU TIPOCPEPEL TO 0SOVTIATPEIO OTO
MPOPBANUA Tou acBevoug,* Sedopévou OTL N avtiAnyn Tou
QAVOUEVOUEVOU 0@PENOUG au&davel TV mMOavoTNTA Tou aTod-
HOU va TTANPWOEL TIEPICCOTEPA XPHATA YIa OSOVTIATPIKEG
uTINPECiec.” Emiong, Hia onUaAvTIKn TTAPAPETPOG TTOU TIPETTEL
va €xouv UTT’ PN ot 0SoVTIATPOL AVAPEPETAL OTO YEYOVOG
OTL N EMKOIVWVIA TOU PNVUMATOG TIPETIEL va YiVETAL OE
ouveyn Bdon kat pe moikidoug TpoémouG. Epguveg deixvouv
OTLAmaAIToUVTAl TOUAAXIOTOV 7—9 €Ma@EC TOU 0S0oVTIATPOU
TPV ATTOYaCioel 0 acBevC va {NTHOEL TTAPOXT) UTTNPECIWV
amno to odovtiatpeio Tou.”?

K. KATXAAIAKH kat M. AOBPOX

Ta epyaleia mpowOnong pmopouyv va evidooovTal 6To
maiolo evog oxediou e§wTePIKOL ] EcwTEPIKOL Marketing.
TNV TPpWTN MEPIMTWOoN avrkouv n Sla@ripion Kat n mpo-
BoAn oe meplobIKA, epnuEPISEC, XPUOO 0ONYO, TNAEOGPAON,
padlopwvo, Internet 1 dnuoociec Slaré€elg, opihiec. To
eowteplkd marketing mephapPdvel péoa, onweg n BeAti-
won NG €lIKOVAC ToU 0SOVTIATPEIOU, TO KOAAWCOPICUA TOU
aoBevol¢, Ta evnUEPWTIKA QUANASIA, ol KApTEG TTou Ba
€€NyouV TIC TPOOPEPOEVEG UTTNPEDIEG, N 1oTOOENiIOA OTO
Internet, n aMOOTOA PNVUMATWY HE CUUPBATIKO Taxudpo-
peio | e-mail, ol eUXeTrPLEC KAPTEC YEVEOAIWY, N ATTOGTOAN
EUXAPIOTHPIWYV ETTIOTOAWV O a0Beveic Tou Mapémeppav
AMou¢ aobBeveic oto odovtiatpeio (patients who refer pa-
tients; thank you strategy). Emiong, n follow-up tnAgpwvikn
ETMKOIVWVIA AMOTEAEL M ATIAN KAl ATTOTEAECUATIKY AUON
€MAQPrG TOU 08OVTIATPOUL HE TOV acBevr), yla va eKQPAOCEL
TIG EUXAPLIOTIEG TOU, VO PWTAOEL Yla TNV TTopEia TG Bepa-
TElAg KAl TNV TTOIOTNTA TWV TTAPEXOUEVWV UTTNPECIWV.S TO
marketing oxéoswv amotelei Bacikd mapdyovta ya Tnv
emnitevén Tng apooiwong (loyalty) Twv meAATWV.# ZnuavTikn
BonBeia urmopei va mpooépet n alomoinon tou digital (e)
marketing, To omoio mepAapfBdvel Tn Spactnplomnoinon
OTa H€oA KOWWVIKAG SIKTUWONG KAl TNV avantuén toTo-
oelidag, mapéyxovtag tn duvatotnta yia online kAsioipo
pPavTEROU, EVNUEPWON TIMWV KAl TTANPWUESG? evnuépwaon
yla 8éuata Odovtiatpikig? al\d kKal mapouciaon tng
YEVIKOTEPNG @INoco®iag Tou odovTtiatpeiou.” Mpodkertal
yla éva 181aitepa armoTEAECUATIKO, OE OXEON UE TO KOOTOG
ToU, U€00, TO OTI0(0, O€ AVTIOEDN HE Ta TUTTWHEVA GUANASIA
TMANPOPOPNONG, EVNUEPWVETAL TTIO EUKOAA KAl TTAPEXEL TN
Suvatdtnta S1ad8pacTIKAG EMKOIVWVIAG PE TOUG acBeveig.*”
levikd, ol TOKTIKEG EOWTEPIKOVU marketing givat evdexoué-
VWC Ol TTAEOV OIKOVOMIKEG KOl OTTOTEAECHATIKEG, AAAA Kal
ol EVpUTEPA XpNnolpomoloVueveg péBodotl marketing otnv
oSovTIaTPIKA TIPAKTIKA.

3.5. Aodikaoia

Process (8iadikaocia): Znuavtikd poAo otnv emtuyxia
Tou marketing diadpapatifouv o xpdvog avapovrig Tou
aoBevoug Kal 0 CWOTOC TTIPOYPAMUATIOMOC TwV PAVTEROU
yla Tnv mapoxn tng odovtiatpikng gpovtidag. O odovTtia-
P0G Sev Ba mpémnel va mpoypappuatifel pavtefou yia >3
eBSopadeg, apou KAt TETolo YeUI(El TO TTIPOYPAUMA TOU
oSovTIaTpEiov yla PEYANO XPOVIKO SIACTNUA, XWPIG OUWG
va gyyudrtal 0Tt o aoBevrigc dev Ba eykataleipel 0To PéCO
NG Oeparneiac.? ISlaitepa 6ooV aopd oTnV avtamnokplon
o€ véoug aoBeveig, Oa mpémel va avtipetwmnifovtal péoa os
pia efdopdda amd tn XPovikr oTiyur TnNG emagng, dedo-
pévou OTL auTr| N OTPATNYIKK CUMPBANNEL oTNV avénon Tou
aptBuou véwv acBevwv Tou odovTiatpeiov €wg kat 50%. H
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CUCTNMATIKY, EMOUEVWC, S1ATHPNON KATTOIOU KEVOU XPOVOU
YO TNV QVTIPETWTTION TWV VEWV ACOEVWV ATTOTENE LA TTOAD
KOAN ETTIXEIPNUATIKY OTPATNYIKA.>

H emPePaiwon tou pavteol Tou acBevoucg TIPETEL
va TIPAYHATOTIOLIE(TAL TO APYOTEPO 2 NUEPEG TPV ATIO
TNV TTPOYPAUMATIOMEVN NUEPQ, EVW Ba TIPETEL YeEVIKA va
mapakoAouBeital n pataiwon twv pavieRou. Emiong, éva
KOAA OpYAVWUEVO CUOTNHA PAVTEROU avTIMETWITI(EL KAL TO
TPOBANUA TOU PEYAAOU XPOVOU AVAUOVIG TwV AoOEVWV OTO
odovtlatpeio, o omoiog amoteAei mapdyovia SUCAPEOKELAG
yla Tov acBevry.’*53

3.6. AvBpwrol

H Siavopury Tng odovtiatplkAg @povTidag, omwc Kal
OTIG utONoeG uTnpeoieg, Baocietal otov avOpwrivo
(people) mapdyovta, agpou mep\apBdvel TNV aAAnAemi-
Spaon tou acBevouc pe Tov odovTiatpo, aAd Kal PE To
urtéAoumo Tpoowtikd Tou odovTtiatpeiov. O odovtiatpog
BOa mpémel va dwoel 1dlaitepn BapuTNTa OTIC EMKOIVWVI-
OKEG TOU LKAVOTNTEG, WOTE VA UITOPEL va avTarmokpiveTal
QATTOTEAECHATIKA OTIG OXETEIG TTOU AVATTTUOCOVTAL UE TOUG
aoBeveic KATA TNV AoKNON TOU €MAYYEAUATOG. Q¢ TETOLEG
IKAVOTNTEG avagépovTal n evouvaiodnon, n cuvepyaoia,
N EVEPYNTIKA akpoaon KA Zntwvtag and Ttov acBevn
va UAACEL Yla TOV €0UTO TOU, TNV OIKOYEVELA TOU, TA XOUTTL
Tou, o odovTiatpog prmopei va BeAtiwoel To emimedo TNG
SlamPoowTTIKAG Oxéong pe Tov acBevn).*® Emiong, n emapknig
Kal OWOoTH evNUéPwon, KaBwG Kal n ouveldnTr CUYKa-
1d0eon (informed consent) Tou acBevoug cupRAai\ouv
oTnV avantuén eumotoolvng,’’ T.X. To KO6oTOoG Ba MPéTmel
va ou{nteital mavta mpv and tnv évapén tng Ogpansiag,
€101 WoTe 0 aoBeviig va un PBpedei Mpo ekMAREeWG HETA
To Tépag NG Bepareiag. H oxéon odovtidtpou-acBevoug,
oUpewva Pe ™ PiBAoypagia, armotelei Bacikd mapdyovta
IKavoToinong Tou aocBevoUc.* EKTdg amd tn cuumepipopd
TOU TIPOG ToV A0BOEVH, N TIPOCEYUEVN EUPAVION TOU OSOVTI-
dtpou amoteAei Bacikd cuoTATIKS yia TNV avATTuén Jag
€MTUXNUEVNG OX€oNG HE Tov aoBevry. H puoikn epgavion
KAl TO TIOPOUCIAOTIKO TOU 080VTIATPOU AMOTEAOUV CTOIXEIQ
€MayyeAHaATIOpOU Kal oxetiCovtal pe TNV mpobupia Tou
aoBevolg va amoKaAUYPEL CUUNTTWHATA TNG VOOOU OTOV
10TP0.”” To KAAWGCOPIoUA TOU AoOevVoUC, N CWOTH CUUTTE-
plpopd Kkat n dnuioupyia guxdploTNG ATHOCEAIPAG OTO
odovTtiatpeio embpouv OeTikd 0T Oxéon e Tov acOevn,*®
AMOTEAWVTAG €va amod Ta KPITpla Twv acBevwy yla Tnv
emAoyn odovtiatpeiov.”? H kaBi€pwaon KaOAWV OXECEWV UE
Tov aoBevn odnyei kal otn ocvotacn Tou odovTiatpeiou
amo autov Tov idlo Tov aocBevr) oe AAA ATOUQA, YEYOVOG
TIOU CUVETTAYETAL HEYAAA KAl HOKPOTIPOOECUA 0PEAN.* H
ADA (Auepikavikny Evwon OdovTtidtpwy) avagépel 6Tt To
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70-80% Ttwv VéEwv aoBevwv og éva Tumikd odovTiatpeio
TIPOEPXETAL KATOTIV oUOTACNG ATTd TOUG AN UTTAPXOVTEG
aoBeveic Tou odovtiatpeiou.®?

3.7.Ymodoun

H texvoloyikry unmodopn (physical evidence) Tou odo-
VTIOTPEIOU UITOPET VA ATTOTEAETEL CNUAVTIKO Fori@nua otnv
emtuyia Tou odovtiatpikou marketing. ‘Otav n texvoloyia
XPNOIUOTIOLETAl CWOTA, UMopEi va gival 1dlaitepa amote-
Aeopatikiy avdvovtag tTnv TaxluTNTa Kal To €0POG TWV
TIOPEXOMEVWVY UTINPECIWV.Y’ H TTponyuévn TexVoloyia €xel
loxupPN Kat OTIKA OXEON HE TNV ETAIPIKN EIKOVA,*? TTIPOOPE-
P&l TN SuvaToTNTA TIPOCEAKUONG TIEPIOOOTEPWV ACOEVWY,
a@ov ol acBeveic aflohoyolv OETIKA TOV EKOUYXPOVICUO
Tou odovTiatpeioy,” evw BonbOd TOAU oTnVv Mapouciaon
Tou MPoPApatog otov acBeviy Kal otnv amodoxr TG
TIPOTEIVOUEVNG BEPATTEVTIKIAC AUONG.

4. H OAONTIATPIKH ®PONTIAA ZTHN EANAAA -
MAPATHPHZEIZ KAl NPOTAZEIX

H nmpwtodBuia odovtiatpikn mepiBaAPn, Tou amoTeAEl
T0 90% TNnG odovTiatpIkng @povtidag, e§acpaliletal oTnV
EMA&Sa amd tov 10wTikd topéa Katd 90% mepimou Tou
TANBUCoPOL.* ATIO TOUC BACIKOTEPOUCG TTAPAYOVTEG TTOU
enmnpedlouv 1600 Tn cUXVOTNTA 60O KAl TO TOCOGTO XPHOoNG
TwV 0SOVTIATPIKWY UTTNPECIWV €ival To €1006NUA.® 21N
onuepivn mepiodo TNEG OIKOVOMIKAG Kpiong mapatnpeital
M0 ONUAVTIKA av€non TwV aviKavoToinTtwy oSovTIaTPIKWY
aAvaykwy,*” e To Yroupyeio Yyeiag va ekTipd pia peiwon
NG TAENG Tov 15% OTN XPrion ISIWTIKWY UTTNPECIWV LYEIAG,
HETAEL TWV OToIWV Kal TWV OSOVTIATPIKWY UTTNPECIWV.
TXETIKA UE TOUG ASYOoUG eTTIOKEYPNG OTOV 0S0oVTIaTPO, AuToi
agpopovoav Katd 35,5% oTtnv AVTIUETWITION EMEYOVTOG
TEPLOTATIKOU, KATA 32,2% oTn Beparmeia kal katd 31%
OTOV TAKTIKO €AeYX0.%

‘Eva onpavTIKO XOPAKTNPLIOTIKO TOU EAANVIKOU ISIWTIKOU
oSovTIaTpikoL Topéa givarl ot ToANoi 0SovTiaTpol avaloyIKdA
UE Tov TANBUo O (1,27 odovtiatpol/1.000 Katoikoug), TTou
amoTeAei TNV UYNAOTEPN avaloyia PeETA TwV XWPWV TOU
OpyaviouoU yia Tnv OIKoVoUIKA Zuvepyaoia kal AvAamntuén
(OOZA)% Kal pe CUYKEVTPWON oTa SUO PEYANA AOTIKA KE-
VTPA.”%”" AUTOG O PEYANOG OPIOUOC OSOVTIATPWY EXEL APETEC
ETMTTTWOELG, UE TA 0SOVTIATPEIA VA £€pXOVTAL AVTILETWTTA PE
TTOAAEG aANQYEG OTOV TPOTTIO OKEYNG KAl AEITOLPYiag TOUG,
Kupiwg Aoyw avénong Tou avtaywviopov.”? ‘Ocov agopd
otnv anmolnuiwon, ot odovtiatpol Tou IOIWTIKOU Touéa
armolnuuwvovtal amn’ euBeiag amod tov acOeviy, pe tn péBodo
Katd npdén (fee for service).”” Amé to 2005, cCUHPWVA PE
anogaon Tng Emrtponrg Avtaywviouou, Katapyrfnkav ot
KOTWTEPEG TIUEG TWV 0OOVTIATPIKWY TIPAEewv.”? e Bépata
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€I8IKOTATWYV UTTAPYXOUV UOVOo SUO EMiONUA AVAYVWPIOUE-
veg 181kéTNTEG, N OpBodovtik Kat N M'vaboxelpoupyIK).
Emiong, povo éva pikpd moocootd odovtidtpwy epydletal
UE BonBo, evw Sev umdpyouv vyleivoldyol.”? H mapoxn tng
181WTIKAG 080VTIATPIKAG YPOVTIOAC 0TN XWPEA UG UTTOKEL-
Tal 0g Kavoveg Bdoel Tou odovTiatpikoy S£0VTOAOYIKOU
Kavoviopov. ISwaitepa og Bépata Sla@nuiong UTTAPXouV
TOA\OIi VOMIKO( TTEplOpIoUOl, PE KABE dAueon Kal éUueEon
Slagnuion n dnuoototnTa va amayopevetal. Eldikétepa,
amayopegveTal n Stapripion ota péoa Hadlkng evnUéPwong
(MME), oto xpuod odnyo, oto S1adiktuo, Kabwg Kal n
Stavopn} S1a@NUIOTIKWV @UAANASIWYV yla TIG UTTNPECIEC TOU
odovtiatpeiou. Map’ 6Aa autd, emtpénetal n diatpnon
1otooelidag (DEK 55/TA'/1.4.2009).

TéNOG, éva onuUAvTIKS oTtolxeio oTnv ayopd TnG odovTi-
ATPIKNG PPovTidag gival 0 0SoVTIATPIKOG TOUPIoUOG. IS1ai-
TEPA OTIC TTEPLOXEC TNG BOpelag EANASAG, peydhog aplOuog
aoBevwv LETAPBAIVOUV OTIG YEITOVIKEG BONKAVIKEG XWPEG
yla {NTNoN 08oVTIATPIKWY UTTNPECIWV AOYW TOU XAUNAOU
KOOTOUG, HE ATMOTEAECUA va TIapaTnpEital mtwon, 18iwg
OTIC TPOOHOETIKEG EPYATiag, N OToia yla Toug 080oVTIATPOUG
NG Bopetag ENAdag kupaivetal og mocooté 60-70%.74

J€ autd ta véa deSopéva Kal uTo To TPioUA TNG TPE-
XOUOOG OIKOVOMIKAG Kpiong otnv EANASa, ot avTIAAYELg
Twv 0SoVTIATPWY YIa TIG APXEG TOU Management Kal Tou
marketing, KaBwg kal TNV pappoyr Toug ota ISIWTIKA 080~
VTIATPEIQ, TTIPETTEL VA AVATIPOCAPOCTOUV KAl VA EVIoXUOOUV.

I NUAVTIKEG TTOPAPETPOL TIG oTToieg Ba TIpémel va ava-
BaBuiocouv o1 odovTtiatpol gival n BeAtiwon tou emmédou
YVWOEWV TOU management kat Tou marketing, péoa amnod
TIAPOKOAOUBNOELG EKTTAIOEVTIKWY CEIVAPIWY, AANG Kal e
TIPOETOIHACIA TWV POITNTWV OSOVTIATPIKNG OE TIPOTITUXIAKO
eminedo e OXeTIKA padnuata Sloiknong kat marketing oTig
TIAVETTIOTNULAKEG OXOAEG. ETTiong, onpavtikog Kpivetal Kat

K. KATXAAIAKH kat M. AOBPOX

0 KABOPIOUOG CUYKEKPIUEVWY OTOXWV HE XPovodidypap-
pa vlomoinong, n TripnNon Tou XPovodlaypAupaTog Kal
n €QApuoyn VoG OAOKANPWHEVOU CUCTHAUATOG EAEYXOU.
MapdA\nAa, n MpowBNOoN Tou KATAANAOU HNVUUATOG
amoTeAEl éva onNUAVTIKO OToXE(O Tou piypatog marketing,
omou mpémnel va S00¢ei peyalutepn onuacia. Ot ‘EAAnveg
odovtiatpol Ba mpémnel va emavaloAoyrioouv Tn onuacia
Twv SNUOcIwV oX€oewv Kal Tou Stadiktuakol marketing,
UI0OETWVTAG OUYXPOVEG TIPAKTIKEG, OTIWG N 1oTOoEAISq,
Ta péoa KOWWVIKAG SIKTUWONG Kal N EMKOWVWVIa HEoW
e-mail, fj, TpoXwpPwvTag akOuN TTEPIOCOTEPO, N AVATTITUEN
piag Bdong dedopévwv Twv acOevwv Toug Kat n e€atopli-
KELON TWV UNVUPATWV cUU@wva pe To marketing Bdaong
Sedopévwy (database marketing). Emiong, iowg Oa mpémnel
va avaBswpnBei anmod Tnv odovTiatpikn opoomovdia Kal To
UQIOTAMEVO KABEOTWC yia TNV odovTiaTtplkn Slagnuion,
TIPOCPEPOVTAG Hla HEYOAUTEPN eAeLOEpia yia Toug odo-
VTIATPOUC OTOV €V AOyw TOMEQ.

H uloBétnon apxwv dloiknong kat marketing, pe amo-
Sedetypévo OPENOG OTO XWPO TWV ETTIXEIPNOEWY, UTTOPEI
va BonBrioel Toug oSoVTIATPOUG OTNV AVTIMETWITION TWV
EMMTWOEWV TNG OIKOVOUIKNAG Kpiong, tou MANBwpPLopov
Kal TOU aVTaywVvIoHoU, avayvwpifovTag Kal a&lomolwvtag
TIG UTTAPYXOVOEG EVUKAlpieC. AN\WOTE, o€ TTEPLOSOUC KpioNng
Kal afefatdtnrag Pmopei va mpoKUYoUV EUKALPIES, AANA
Kal va avadeixBei n SnuoupylkdTNTA, TIPOKEIMEVOU va
avaktnOsei n eunuepia.””

MeM\ovTikn épeuva oto B€ua Tou oSovTiatplkol man-
agement kat marketing otnv EAAada 6a pmopouoce va
KATAYPAYEL TIG ATTOYELG HEYAAWYV KAl AVTITPOCWITEUTIKWY
Setypdtwy, T6co odovtidtpwy 600 Kal acOevwyv Toug, oTta
OUYKeKPIPEVA {NTAUATA, YUE OKOTIO TNV EVPECT EVOEXOEVOU
XAOMATOG AVTIAAYEWVY KAl TNV TTAPOUCIiaon TTPOTACEWV yla
oUyYKAlon Slagopwv.
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The present dental market is characterized by the adverse effects of the economic crisis, and intense competition.

Dentists could address the impact of the economic crisis, inflation and competition by adopting principles of man-

agement and marketing with proven benefit in business, recognizing and exploiting current opportunities. This pa-

per applies management techniques and marketing tools to dental services and identifies the expected benefits.

The key characteristics of the dental services in Greece are analyzed and suggestions are made for the adoption of

management and marketing practices.
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